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Gratitude........staying humble and reflecting over my career. If 
you’ve read my previous editorials or listen to our radio show, 
you probably know I always try to speak my truth. I’m speaking 

about this because I know I can’t be the only one, and I’m hoping this 
might help someone else.

Sales. It’s such a hard job because, as I always tell the agents on our 
team, we are not only selling houses, we are also in the business of selling 
ourselves. If you are in the real estate world, you better have some pretty thick 
skin. If you’re a people pleaser like me, that can make things challenging. 

I remember when I started in real estate back in 1996, I was doing well 
in marketing and sales, but my primary focus was to find a job where I could 
be a wife and a mom first, while contributing to our family’s income. This 
worked well for our family at the time. I made a good income but was also 
available to my family. Thanks to this and my husband, we never had to rely 
on daycare. In the early years, I didn’t get involved in any of the social world 
that comes along with real estate—it was all about my family and work.

As our boys got older and started school full-time, I felt like it was 
time for me to start taking my career to the next level. In 2010, I went 
from being a wife, mother, and a realtor selling $2-$5 million a year in 
real estate to being a wife, mother, and a realtor selling over $20 million 
a year along with two weekly radio shows, a magazine to create, write, 
and publish, and mentoring a team of agents.

I have always told my husband I never want to be someone who 
doesn’t appreciate what they have and the people who helped them get there. 
I never want to be full of myself, thinking I can do everything on my own, 
but I can tell you—it’s easier to fall into that path than you might think Ever 
since I’ve taken my business to the next level, I’ve had a hard time turning 
off “work mode.” It seems as if it’s a 24/7 struggle. Because of this, I have 
high expectations for myself and others, and that can lead to disappointment.

When you feel like you’re doing everything you can for yourself, 
while also helping others, you can become overwhelmed. On behalf of 
my clients, I’m always working my hardest to be present, get the best 
price and save them as much money as we can during inspections, and 
I’m not afraid of aggressive negotiations. I actually enjoy it, I’ve even 
been given the nickname “Bulldog.” That was interesting to hear.

Over time, so many of us in sales become a little harder, a little 
more judgmental, and even more resentful, which is why I wanted to 
speak out. This is a reminder to myself and others in the industry to 
remember to remain grateful and to always check in with yourself.

It is more than okay to be proud of yourself and your accomplish-
ments, but it cannot come at the expense of your morals. To be loyal, 
humble, and constantly practice gratitude in my daily life has helped me 
stay grounded. When you’re true to yourself, it makes it much easier to 
ignore those who work to put you down.

I’ve come to realize that I’m a multi-tasker with a mindset that 
keeps me working day and night, but not everyone is on that same page. 

I’m working to recognize those differences and use what I learn to help 
find a better work/life balance for myself. I believe God made us all to 
be different, and we have a choice to use that against each other, or use 
it to build one another up. One of my favorite quotes, “Never look down 
on anybody, unless you’re helping them up.” 

Words have power, and that’s something I strive to teach our boys 
whenever I can. What you speak aloud is what you’re bringing to you, so 
I’m speaking my gratitude and my hopes to be the best wife and mother 
I can be, while learning how to be a stronger leader, listener, helper, and 
an all-around better person. With that, I want to take a little time to thank 
the people around me who I am eternally grateful for. 

First, I thank God every day for seeing fit to bless me with my 
family. After thirty years with my husband – the man who constantly 
guides and supports me without fail – people always ask how we manage 
to work and live together every single day. The truth is, I can’t imagine it 
any other way. Is it always perfect? No, of course not, but it’s perfect for 
us. Rick, thank you for everything you do for our family, our business, 
and mostly importantly, for your faith in me!

To our sons, thank you for understanding that sometimes my work 
makes me a little less available for you than I’d like to be. Your will-
ingness to get involved and learn more about the business makes me so 
proud! You are incredible young men, and I am blessed to be your mom.

Thank you to our team. Each one of you brings different and invaluable 
strengths to our team. I enjoy watching each of you become more successful 
every year. This magazine wouldn’t be possible without our designer, Laura 
Merchant. She’s one of the most talented people I know, and I’m so thankful 
for her unique and creative work. Our writer, Kathryn Schlimpert, truly has 
a gift. Every time I read her stories, it’s as if the words just jump right off the 
page. I’m also thankful to have Karl Lund as our photographer. His photog-
raphy really makes this magazine and our homes come to life.

I’m so grateful for our clients who trust us with their largest 
investment, and to everyone who reads our magazine. I want to give a 
special thank you to FM NewsTalk 97.1 for having faith in me. Without 
them, we would not have two successful radio shows and such incredible 
listeners. To those who tune in, thank you so much for listening and for 
your sweet emails and messages! We love to read them.

2017 is shaping up to be a big year for my family and career. Rick 
and I have big plans we hope to share with everyone later this year, but 
for now, I’m focusing on being the best me that I can be and enjoying 
the summer with my family! If you’ve found yourself in need of a little 
guidance, I thought I’d share a prayer that helps me:

“O God, Please take me back to see where you found me and 
where I would be today apart from you. Please strip me of my proud, 
demanding ways, and clothe me in meekness, humility, and gratitude. 
Empty me of myself, and fill me with the sweet, gracious nature of 
Jesus Christ.” – Billy Grahm  

Tracy Ellis 
is giving you the edge you need in Real Estate!

Editorial
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Call Rick or Tracy  
for more information  

at 636.299.3702

www.TracyEllis.com

$1,150,000
101 Capitol Ct.

Saint Charles, MO 63301Breathtaking 
 1.5 story home on an over 1/2 acre corner lot!

Stunning and rare to find a home in this area 
only 3 years old with many special features! 
Breath-taking curb appeal in this 1.5 story 
home on a 1/2 acre corner lot. Stately circle 
drive and wait for it...enough room for 6 cars 
in the garage. 5 beds/5 baths, formal dining 
room, great room open to gourmet kitchen 
with double ovens, gas cook top along with 
adult height bar to entertain guest. The walk 
out lower level is incredible with a temperature 
controlled wine cellar, theater room, gym, 
covered patio surrounded by a wooded setting. 
You’ll love the in-ground pebble tech pool and 
built-in hot tub that are temperature controlled 
by remote. Three zones of heating/cooling 
along with commercial in-ground sprinklers.
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The POWERplex: 
Chesterfield’s 
New Home for 
Youth Sports and 
BASE Training

ith St. Louis’ distinct neighborhoods, budding foodie 
scene, rich history, and seemingly endless number of 
free events and attractions, there’s plenty that can be 
said about the Gateway to the West. Even as the city 
continues to grow and evolve, I think most St. Loui-

sans can agree that at the heart of our great city sits an unending love for 
America’s favorite pastime—baseball. 

In concert with the countless role models who have played for the 
St. Louis Cardinals, baseball has a way of teaching us what it means 
to work together, to care for one another, and how to put aside our 
differences for the love of the game. Though it’s true that for some 
baseball’s just a sport, for the BASE (Baseball and Softball Education) 
Foundation, it’s proved to be a powerful tool and a vessel for positive 
and lasting change.

Last winter, I had the opportunity to sit down to lunch with Dan 
Buck, a well-known broadcast personality and experienced non-profit 
leader in the St. Louis area. Mr. Buck, along with Cardinals Manager 
Mike Matheny, have lead the effort to procure funding for the develop-
ment of the BASE Foundation’s unprecedented youth sports complex. 
During our meeting, I gained some insight into the BASE Foundation’s 
mission and their ambitious project—the POWERplex.

W
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The BASE Foundation
Concerned for the overall integrity of the sports, a group of 

involved baseball and softball coaches and parents founded the BASE 
Foundation in 2006. According to the foundation’s website, due to an 
absence of educational tools or even a means for instruction, “there 
was often a lack of understanding and no clear expectations of how 
players should handle themselves or how to be a role-model team-
mate.” In order to combat the dilemma, the BASE Foundation created 
a training program geared toward building respect, sportsmanship, and 
well-rounded character in young athletes. 

Designed to “teach valuable life lessons including accountability 
and self-control, while also improving performance and teamwork on 
the field,” the five-course curriculum of BASE Training has helped 
over 1,100 athletes learn the real meaning of sportsmanship, all while 
gaining the insight to manage their emotions and make positive deci-
sions both on and off the field. Now, the BASE Foundation, in part-
nership with various companies and organizations, plans to take their 
mission to the next level with the development of the POWERplex in 
Chesterfield, Missouri.

The POWERplex Project
Slated to begin construction next year, the first phase of the 

POWERplex will span across fifty acres and include a climate-con-
trolled, 225,000-square-foot baseball/softball/multi-sport dome with two 
fields and twelve hard courts. In addition, the facility will also have a 
165,000-square-foot temporary dome, for use during the winter months, 
as well as a 2,500-seat stadium with five adjacent artificial-turfed fields.

Beyond the playing fields, the POWERplex will have an on-site 
training facility, lecture hall, and nutrition center as well as office 
space, a hotel, various restaurant and retail options, an urgent care, and 
a center for other non-profit sports and youth-focused organizations. 
The POWERplex will also be a hub for various indoor events such as 
youth retreats and outings, concerts and music festivals, conferences, 
exhibits, expos, and more. 

When all is said and done, the POWERplex will be the largest in-
door/outdoor baseball and softball complex in America, and while that 
fact is certainly impressive, it’s the BASE Foundation’s comprehensive 
curriculum in sportsmanship, character, and mental control that’s truly 
changing the lives of athletes all over the St. Louis area.

By integrating sports and education, the BASE Foundation hopes 
to positively impact the lives of over 20,000 young athletes at the 
POWERplex each year. In addition to BASE training, the POWERplex 
will offer after-school sports and educational programs for low-income, 
high-risk youth from both private and public inner-city schools.

As if the foundation’s mission to foster an “attitude of 
gratitude” in young athletes wasn’t enough of a reason to support 
the development of such a facility, the POWERplex will also have 
a positive economic impact on the area. The complex is projected 
to create over 650 jobs and bring $60 to $75 million annually to 
the region. The vast majority of this will be supported through 
philanthropic contributions and a privately backed bond. City, 
County, and State support for infrastructure improvements will also 
be utilized.



Unveiling the POWERplex
On April 6th, the BASE Foundation held a private event to 

celebrate the announcement of the POWERplex facility. The event 
was held at Budweiser Brew House in Ballpark Village, where the 
150 attendees - including Dan Buck and Mike Matheny as well 
as various news outlets, board members, donors, volunteers, and 
supporters – enjoyed an incredible evening in support of the BASE 
Foundation and the POWERplex. 

Throughout the event, we held both a live and a silent auction, 
where attendees were able to bid on a variety of items from signed 
baseballs and Muny tickets to custom-designed Cardinals bar 
tables. One such table was gifted to Rex and Jeanne Sinquefield, 
who announced their contribution of $6 million to the POWERplex 
during the event. The Sinquefields have generously supported a 
number of organizations and causes through donations from the 
Sinquefield Charitable Foundation. 

Mike Matheny gave an impassioned speech that night, and 
something he said has stuck with me ever since. His words were 
this: “As we create something that helps these kids—we’re chang-
ing the world we live in.” It just goes to show that contributing – 
be it time, money, or talent – to furthering a cause such as this can 
have a profound impact on the world around you.

As a member of the BASE Foundation’s board of direc-
tors, I’ve been blessed to be a part of such a worthy cause. After 
learning the BASE Foundation’s mission and what an amazing 
asset the POWERplex facility would be for the community, I 
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was honored to accept a position as chairman of the Fundraising and 
Events Committee. I had the pleasure of appointing fifteen talented 
and passionate community leaders to work alongside, and with their 
dedication, we’ve been able to make incredible progress on behalf of 
the foundation. 

I want to personally thank everyone on the board and the 
fundraising committee for making the April 6th reveal event a 
success and extend a special thanks to all of our donors and 
volunteers. Your dedication is inspiring, and I truly cannot say how 
excited and grateful I am to be a part of the BASE Foundation’s 
on-going commitment to lifting up local youth and creating a lasting, 
positive impact on the community. 

As Mike Matheny said at the reveal event, “[St. Louis] is the 
greatest baseball city in the world. And when you have the greatest 
baseball city in the world, you should have some of the greatest base-
ball facilities in the world.” With the construction of the POWERplex 
on the horizon, that will soon become a welcome reality.  

If you’d like to learn more about the  
BASE Foundation or the POWERplex, 
 please visit the foundation’s website at  

www.basefdn.org. 
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Dave Peacock, Board Chairman
David A. Peacock was president of An-

heuserBusch, a wholly owned subsidiary of 
Anheuser-Busch InBev, from 2008-2012.  As 
head of the company, Peacock was respon-
sible for the commercial success of Anheus-
er-Busch and managing U.S. operations for 
the company.

After leaving Anheuser-Busch, Peacock 
demonstrated his dedication to the St. 
Louis community by serving on the board 

of directors of several charitable and civic organizations. Peacock is 
chairman of the St. Louis Sports Commission and is a member of the Pro 
Football Hall of Fame Board of Trustees. He is a member of St. Louis’ 
CityArchRiver Board where he co-chaired the initial campaign helping 
raise $180 million for the new Arch grounds revitalization. 

Peacock’s Vitaligent, LLC is Jamba Juice’s largest franchisee with 
78 stores in Northern California and Missouri. He is also an investor 
in Crushed Red, an elevated fast-casual restaurant with locations in St. 
Louis, Denver, Columbia and Kansas City. 

Most recently, Peacock was named the President and COO of 
Schnucks Markets, Inc., where he will manage Procurement/Merchan-
dising, Operations, Marketing/Communications and Supply Chain for a 
company whose 100 stores and 14,000 teammates span five states.

Michael Clithero, Board Vice President
Mike is an original founding Board 

Member of BASE in 2006 and is pas-
sionate about youth sports. As a longtime 
coach of many of his sons teams (baseball 
and soccer), Mike saw a tremendous need 
and opportunity to provide character and 
values-based education for young athletes.  
A litigation attorney for 34 years, Mike is 
also a lifetime ballplayer and an Academic 
All-American at Culver–Stockton where he 

played college ball.  Mike and his wife Laurie have 4 sons and enjoy an 
active sports life that also includes tennis and golf. 

Richard M. Sems , Board President
Rick Sems joined the Company as Pres-

ident, Midwest Commercial Banking in June 
of 2016. In this role Rick has responsibility 
for the Bank’s commercial banking function 
for the Midwest Region Area including the 
Health Care Vertical. Prior to joining the 
company, rick was President and CEO of 
the Reliance Bank. In this position, he had 
responsibility for the overall performance of 
the Bank. Prior to joining Reliance in 2013, 

Rick was a Regional President for PNC Bank. He joined PNC predecessor 
Bank, National City, in 2000 and held numerous positions in Corporate 
Banking, Debt Capital Markets, Private Equity and Corporate Planning. 

In 1993, Rick started his career with Price Waterhouse.  He 
passed the CPA in 1994 and left Price Waterhouse Companies as 
a manager in 1993 to attend the University of Michigan, where he 
earned his MBA in 2000.

Rick and his wife have four sons and 2 daughters and live in the 
greater St. Louis area.

John Herber, Treasurer
John F. Herber, Jr. is the Chairman and 

Managing Partner of RubinBrown. He serves 
clients in the manufacturing and distribution 
industries and provides strategic planning 
and individual, business and estate tax plan-
ning services.

Herber joined RubinBrown nearly 30 
years ago. In 2001, Herber was named as one 
of St. Louis Business Journal’s 40 Under 40. 
He was also named one of the Most Influ-

ential St. Louisans by the St. Louis Business Journal in 2011 and 2012. 
Herber has also held various leadership roles within the AICPA including 
a member of the AICPA Council, chairman of the AICPA Professional 
Liability Insurance Program Committee, and most recently as a member 
of the AICPA Women’s Initiative Executive Committee.

He is also active in the community serving as a board member of 
the St. John’s Mercy Hospital Foundation, member of the United Way de 
Tocqueville Society, and former president of St. Patrick’s Center.

Introducing the 
Base Foundation Board
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Pat Flynn, Secretary
A dedicated producer with a customer 

base of over 6,000, Pat’s primary goal is 
to alleviate any concern about obtaining a 
mortgage by offering a high level of com-
munication from his team keeping his clients 
aware of all aspects of the loan process. The 
expertise he brings to his mortgage loan 
clients has been acquired during 20 years 
of successful performance as the owner 
of American Nationwide Mortgage. He 

operated 6 branches and did loans in 10 states. A graduate of Washington 
University with an MBA, Pat has been in the financial industry since 
1988. Prior to entering the mortgage business, Pat was the number one 
new account executive with Merrill Lynch in Clayton. From 1984 to 
1989 he was a stock broker and product sales manager. As a real estate 
rehab investor, Pat has a unique perspective on property value and uses 
that insider’s knowledge to help his clients buy the best property for their 
short- and long-term investment goals.

Mike Claiborne, Board Member
Mike is among the most well-known 

voices in St. Louis, as a long-time radio 
sportscaster in the bi-state region.  Claiborne 
joined the St. Louis Cardinals Radio Net-
work in 2010, and brings his passion for the 
game of baseball to the BASE Foundation.   
Mike is well-respected by players, front 
office leadership and the incredible fans in 
Cardinals Nation for his deep knowledge and 
understanding of the game.

Tracy Ellis, Board Member
Tracy Ellis is co-owner of “The Rick & 

Tracy Ellis, Luxury Real Estate Team” and 
sold over $200,000,000 in real estate. Tracy 
has 20+ years of real estate experience and is 
a member of the RE/MAX Hall of Fame. The 
Ellis’ are leading Real Estate agents in the 
St. Louis area. Tracy is a member of “Who’s 
Who in Luxury Real Estate,” and in 2014, 
created and published her own magazine: 
Tracy Ellis, A Guide to Luxury Real Estate, 

found in over 100 businesses. 
Tracy realized the importance of marketing their listings to the 

largest possible audience, so in 2012, started a weekly radio show. The 
Ellis’ now host two weekly radio shows on FM NewsTalk97.1. 

Tracy is dedicated to giving back to her community and helping 
others and has served on the board of directors and committees of sev-
eral charitable organizations. Ellis is currently on the board of directors 
for the POWERPlex and is the head of the events and fundraising 
committee. If you asked Tracy, she’d say her greatest accomplishment 
is her family. Tracy and her husband are childhood sweethearts, the 
Ellis’ have four sons.

Jim Enright, Board Member
Jim Enright is senior vice president 

of business development and marketing at 
LockerDome, a tech company knows for 
its interactive software widgets that give 
content providers and advertisers enhanced 
tracking tools. LockerDome clients have 
interaction with over 100 million people per 
month. Before joining LockerDome in 2011, 
Jim spent 10 years in fantasy sports industry 

at CDM Fantasy Sports/Liberty Media. An e-commerce pioneer, Jim 
co-founded GIFT E. Gift Express Inc. hosted on Prodigy/IBM and AOL/
TimeWarner. exit/sold gifte.com in 1999. Champion for GlobalHack, 
Prosper Women Entrepreneurs, Fathers’ Support Center, LaunchCode, 
T-REX.

Margaret Gebhardt, Board Member
Margaret Gebhardt’s career in healthcare 

focused on quality improvement, marketing, 
outreach, and process improvement through 
lean management.  She diligently worked in 
many aspects to deliver needed and deserved 
care to the communities in which she served.

Margaret and her husband, Rick, have 
3 adult children all of whom played various 
elite sports and 2 that went on to play college 

sports.  She is a parent graduate of the inaugural BASE foundation 
curriculum.

Margaret has served in numerous volunteer positions to fulfill her 
passions for equal opportunity, community betterment, animal rescue 
and geriatric advocacy.

Sherlyn Hailstone, Board Member
Sherlyn Hailstone served as the President 

of SSM Cardinal Glennon Children’s Hospital 
and as the service line leader for maternal and 
pediatric services for SSM Health Care - St 
Louis network for seven years.  She retired in 
2014 and currently serves as a Senior Advisor 
for The Claro Group and is a Board member 
of the SSM Cardinal Glennon Hospital foun-
dation.   Ms Hailstone graduated from Barnes 

Hospital School of Nursing and holds a Bachelor and Master degree in 
Nursing from Saint Louis University. Her professional experience includes 
a term as President of SSM St. Joseph Health Center in St. Charles, and as 
a nursing administrator at Barnes-Jewish Hospital.  She previously served 
in executive leadership with hospitals in Evanston, IL, and Bloomington, 
IL.  Ms. Hailstone has served as a faculty member at Saint Louis Universi-
ty and adjunct faculty at Barnes College of Nursing and Illinois Wesleyan 
University.
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Tina Buck Harth, Board Member
Native of St. Louis, Kristina Buck-

Harth moved to Springfield, Illinois for col-
lege to pursue a career in state government. 
But, her passion for coaching softball and 
developing young athletes took her career 
in a new direction. After working for the 
Illinois Senate for three years, she opened 
her own indoor baseball and softball training 
facility in Springfield in 2015, the Buck 
Fastpitch Academy—instructing over 250 

athletes across central Illinois. As a graduate of the first Baseball & Soft-
ball Education (BASE) class, Kristina is now giving back to the game as 
a BASE instructor and board member, training an average of 10 teams a 
year across central Illinois. After finishing her masters degree in public 
administration & nonprofit management, she intends to help BASE grow 
its mission and programming across the midwest.

Bob Leonard, Board Member
Bob is a life-long St. Louisan with 

a great history of community service and 
philanthropic giving.   Bob heads up the 
well-known Gatesworth Senior Living 
Communities and has served many great St. 
Louis institutions, as past President of CBC’s 
Board, St. Patrick Center, Cardinal Glennon, 
Ascension School and also served many 
years ago on the Chesterfield Athletic Asso-
ciation when they built the new ballparks in 

the early 2000’s.    Bob has an engineering degree from UMR and has 
vast knowledge of construction, non-profit capital projects, and has even 
project managed the artificial turf field construction at CBC.    He will be 
a great asset to BASE during the RFP, planning and construction phases 
of the POWERplex.

Tim Murphy, Board Member
Tim is a seasoned executive with a 

strong retail background in the hospitality 
industry. He has over 30 years of experience 
in business development, digital/online 
marketing and media, brand management, 
entrepreneurship and innovation. Prior to 
joining NewGround, Tim held numerous 
management positions, including serving as 
the Senior Director of National Retail Sales 
for Anheuser-Busch InBev (ABI) where 

he was responsible for leading a sales team to accomplish probability 
growth initiatives nationwide. During his time with ABI, he was respon-
sible for managing a $10 million annual sales budget and a $100 million 
annual brand and creative budget for television, radio, print and outdoor 
marketing. Currently, Tim teaches an MBA-level course on entrepre-
neurship and innovation at St. Louis University.

Dan Murray, Board Member
As one of the founders of the B.A.S.E. 

Foundation, Dan has dedicated his life to 
playing baseball, teaching baseball and 
sharing his love for the game…and still does 
all three on a regular basis.  Dan has been on 
the board of directors at a local youth athletic 
association for 15 years and has experience 
with youth baseball and softball that includes 
tournaments, leagues and instruction.  Dan 
has been with the Equifax Company for 

13 years and is the Government Relations Manager for one of their tax 
credit divisions.  He is married to Kelly and has 4 kids; Katie, Kristin, 
Kameron, Kellan and two grandson, Evan and Colin.

Jack Stapleton, Board Member
Jack is a wealth management consul-

tant for The Commerce Trust Company. He 
facilitates the introduction of prospective 
clients to a comprehensive service team 
which includes private banking, investment 
management, trust administration, and finan-
cial planning. Jack provides an integrated 
and seamless client experience as he partners 
with clients to meet their long-term goals 
and objectives. 

Prior to joining Commerce Trust in 2017, Jack was the CEO and 
owner for CLS Consulting Group. He also worked as the head of Infin-
ity Banking, commercial banking for EverBank and was a managing 
partner for Sense Corp. Jack earned his bachelor of science degree 
from Boston College and holds an advanced degree in technical anal-
ysis from The New School. He is very involved with the community, 
volunteering his time on boards for the St. Louis Children’s Hospital 
Foundation, the St. Louis Sports Commission, the Children’s Miracle 
Network Hospitals of St. Louis, the Association of US Army Execu-
tive, the B.A.S.E. Foundation, the Eunice Kennedy Shriver CCPRN 
NIH and the Boston College Alumni Chapter.

Jim Watry, Board Member
Jim Watry has served as Chief Opera-

tions Officer of Ballpark Village St. Louis 
since July 2013 and directs all facets of the 
large entertainment district’s day-to-day 
operations. Prior to Ballpark Village, Jim 
served as District Manager of the Cordish 
Company’s Kansas City Power & Light 
Entertainment District. 

A native of St. Louis, Jim graduated 
from Parkway South High School, attended 

the University of Missouri, Columbia, then transferred and graduated 
from the University of Central Missouri with a bachelor’s degree in 
Hotel and Restaurant Administration. He earned the first level “introduc-
tory” Sommelier designation in June of 2003 and second level “certified” 
Sommelier designation in June 2006.  
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Jeffrey C. Wolff, Board Member
In 2001 Jeffrey C. Wolff joined 

Anchor Packaging Inc. as President. He 
is responsible for managing all aspects 
of Anchor Packaging’s global business. 
Anchor Packaging is a privately held 
$450 million international company 
headquartered in St. Louis, MO. Prior to 
Anchor, Mr. Wolff worked for Monsanto 
for 18 years.

Born in St. Louis, MO, Mr. Wolff 
graduated from the Mizzou in 1977 with a B.S. in Chemical 
Engineering and received an MBA from Webster University in 
1986. He completed advanced management programs at Washington 
University, Columbia University, and University of Michigan and 
in 1996 completed an international executive development program 
at Instead University in France and the University of Hong Kong. 
Throughout his career Mr. Wolff has been actively involved in 
the united way and the YMCA. He has also coached youth soccer, 
baseball, basketball, and softball.

Base Foundation
Fundraising

Committee Members

Rick Ellis

Dan Buck

Sandy Miller

Laura Merchant

Amanda Rice

Karl Lund

Julie Lally

Julia Bayers

Amy Brindisi

Karen Kelly

Jill Lewis

Allyson Lewis

Ryan Kelley

Eric Nepute

LaTeacha Teague

Jim Enright

Mikki Monger Jones

Lynne Roush

If you’re interested in 
volunteering or  

learning more about: 

Visit BASEfdn.org
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1st Quarter #1 Team at RE/MAX Edge moves to 
www.TracyEllis.com

To Be Built 
2535 South Lindbergh Rd

Huntleigh
$3,500,000

To Be Built LOT 12 Radnor Rd
Huntleigh

$3,200,000

1126 Wings Rd
St. Albans, MO 63073

$1,999,999

13041 Tapawingo 
St Louis, MO 63127

$1,599,900 

1012 Las Campanas 
Sunrise Beach, MO 65079 

$1,350,000

3001 Matteson Blvd
O’Fallon, MO 63366

$1,300,000

101 Capitol Ct 
St. Charles, MO 63301

$1,150,000

1302 Wildhorse Meadows
Chesterfield, MO 63005

$1,150,000

2072 Farris County Rd 
Foristell, MO 63348

$950,000 

1333 Wildhorse Meadows
Chesterfield, MO 63005

$945,000

TBB 1016 Marshall Ave
St. Louis, MO 63119 

$800,000 

17690 Wakefield Meadows Ct
Wildwood, MO 63038

$769,900 

ACTIVE
ACTIVE

ACTIVE

ACTIVE

ACTIVE

SOLD
ACTIVE

SOLD

ACTIVE
ACTIVE

SOLD
ACTIVE

636-534-8287 Tracy 
Ellis

636.299.3702



In 2016 we had over $50,000,000 in Active,  
Under Contract or Sold Listings!

Mary Kay 
Schlimpert

636.751.4435

Vince 
Cafazza

314.369.8554

Rick 
Ellis

636.699.2197

Allyson
Lewis

314.504.5859

SOLD
SOLD

160 Killarney Lane
Pacific, MO 63069 

$717,500

TBB Westbrooke, Wakefield 
Forest, Wildwood, MO 

$715,900 

2345 Denmark 
Union, MO 63084

$699,900

TBB Parkview II, Wakefield 
Forest, Wildwood, MO 

$695,900

ACTIVE
SOLD

ACTIVE
ACTIVE

2672 Scotti 
Foristell, MO 63348 

$695,900

TBB Wyndham, Wakefield 
Forest, Wildwood, MO 

$685,900

331 Woodlawn Terrace
Ballwin, MO 63021

$680,000 

TBB Nantucket, Wakefield 
Forest, Wildwood, MO 

$679,900

ACTIVE
ACTIVE

ACTIVE

ACTIVE

PENDING

PENDING

TBB Waterford, Wakefield 
Forest, Wildwood, MO 

$669,900 

34 Barnor Rd
Wentzville, MO 63385

$650,000 

28 Upper Conway
Chesterfield, MO 63017 

$650,000

TBB Nantucket II, Wakefield 
Forest, Wildwood, MO 

$649,900 
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17812 Suzanne Ridge Dr  
Glencoe, MO 63038

$537,500

17530 Garden Ridge Cir
Glencoe, MO 63038

$535,000

919 Sheffield Forest Ct
Ballwin, MO 63021 

$523,000

110 Woodmere Trail Ct.
St. Charles, MO 63303

$499,900 

SOLD
SOLD

SOLD
SOLD

2007 Wood Manor Way
St. Charles, MO 63304

$570,000

14829 Conway 
Chesterfield, MO 63017

$570,000

102 Stone Ridge Meadows 
O’Fallon, MO 63366 

$560,000

657 Fairfield Valley Rd  
Pacific, MO 63069

$549,900

SOLD
SOLD

ACTIVE
SOLD

9130 Rott Rd 
Sunset Hills, MO

$625,000

1533 Highland Valley Cir
Chesterfield, MO 63005

$612,500

TBB Arlington II, Wakefield 
Forest, Wildwood, MO 

$599,900

19464 Babler Forest Rd 
Wildwood, MO 63005

$575,000

SOLD
ACTIVE

SOLD
ACTIVE

1st Quarter #1 Team at RE/MAX Edge moves to 
www.TracyEllis.com 636-534-8287
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Mary Kay 
Schlimpert

636.751.4435

Vince 
Cafazza

314.369.8554

Rick 
Ellis

636.699.2197

Allyson
Lewis

314.504.5859

In 2016 we had over $50,000,000 in Active,  
Under Contract or Sold Listings!

364 Woodmere Dr 
St. Charles, MO 63303 

$489,500 

145 Newgrange Pass
Weldon Spring, MO 63304

$469,900

39 Hidden Vista Dr 
Defiance, MO 63341

$474,900

2507 Viola Gill Lane 
Wildwood, MO 63040

$450,055

SOLD
SOLD

ACTIVE

1172 Kortwright Ave 
St. Louis, MO 63119

$445,000

119 Sterling Crossing Dr 
Dardenne Prairie, MO 63368

 $429,900

1322 Kennington Dr 
Lake St. Louis, MO 63367

$425,000

73 Brook Hollow Ct
O’Fallon, MO 63366 

$419,900

1205 Hickory Hollow
O’Fallon, MO 63366 

$415,500

78 Brook Hollow Ct 
O’Fallon, MO 63366 

$408,000 

505 Oakwood Ave
St. Louis, MO 63119 

$400,000 

310 Peruque Ridge
Wentzville, MO 63385 

$399,900 

ACTIVE

SOLD
SOLD

SOLD

SOLD
ACTIVE

SOLD

ACTIVE

PENDING
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1328 Norwood Hills Dr  
O’Fallon, MO 63366

$289,500 

100 Cambridgeshire Dr
St. Peters, MO 63376

$288,000 

3007 Spacious Sky Dr 
Dardenne Prairie, MO 63368

$275,000

923 Daffodil Ridge Dr 
183B, O’Fallon, MO 63366

$270,000 

4495 Lookout Point Dr
Augusta, MO 63332 

$325,000

6 Moorbriar
St Peters, MO 63376

$325,000

3135 Wheeling Dr
St. Charles, MO 63301

$320,000

111 Grenache Ct.
O’Fallon, MO 63368

 $302,763

SOLD
SOLD

SOLD
SOLD

SOLD
SOLD

SOLD

2309 Stoney Brook
Dardenne Prairie, MO 63368

$399,900 

 43 Tuscany Trace Dr.
St. Charles, MO 63303

$370,000 

62 Shellbark
O’Fallon, MO 63368

$348,500 

38 Newton Ct
St. Charles, MO 63303

$339,900 

SOLD
SOLD

SOLD

PENDING
PENDING

1st Quarter #1 Team at RE/MAX Edge moves to 
www.TracyEllis.com 636-534-8287
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Mary Kay 
Schlimpert

636.751.4435

Vince 
Cafazza

314.369.8554

Rick 
Ellis

636.699.2197

Allyson
Lewis

314.504.5859

In 2016 we had over $50,000,000 in Active,  
Under Contract or Sold Listings!

17020 Cambury Lane 
Wildwood, MO 63040

$261,500 

252 Jacobs Way Dr.
O’Fallon, MO 63376

$259,900

109 Brooks Farm Ct. 
House Springs, MO 63051

$246,000

113 Abington
St. Peters, MO 63376 

$245,000

ACTIVE
SOLDSOLD

SOLD

SOLD

2265 Wurtz Road 
Hermann, MO 65041

$197,000

2125 Bayonne Dr 
St. Charles, MO 63303

$195,000

327 Jackson
St. Charles, MO 63301 

$195,000

10 Oakridge West Dr 
St. Peters, MO 63376 

$193,650

SOLD

1320 Heritage Pkwy 
Wentzville, MO 63385 

$229,900

2334 Eagle Pines Dr 
St. Charles, MO 63303

$225,000

51 North Trumbull
St. Charles, MO 63301

$210,000

200 Wild Turkey 
Robertsville, MO 63072

$205,000

SOLD

SOLD
SOLD

PENDING
SOLD

SOLD
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SOLD

SOLD

ACTIVE

ACTIVE

ACTIVE

SOLD
ACTIVE

6651 Garner Ave 
St. Louis, MO 63139 

$169,000 

4731 Tonga Drive
St. Louis, MO 63128

$165,000 

2802 Hilldale 
St. Louis, MO 63144

$162,000 

104 North Central
Curryville 63339

$161,000 

5 Dellwood Ct 
St. Peters, MO 63376 

$184,900

3858 Marcia Dr 
St. Charles, MO 63304 

$179,000

45 Constellation Hill
St Peters, MO 63376 

$177,000

1165 Boone St 
Troy, MO 63379 

$175,000 

SOLD
ACTIVE

SOLD

4 Jeffrey Wayne Dr 
St. Peters, MO 63376 

$161,000 

130 Shellbark
Troy, MO 63379

$145,000

6747 Vernon Ave 
St Louis, MO 63130

$139,000

420 North 3rd
Louisiana, MO 63353 

$115,000

PENDING

PENDING

1st Quarter #1 Team at RE/MAX Edge moves to 
www.TracyEllis.com 636-534-8287



In 2016 we had over $50,000,000 in Active,  
Under Contract or Sold Listings!

Mary Kay 
Schlimpert

636.751.4435

Vince 
Cafazza

314.369.8554

Rick 
Ellis

636.699.2197

Allyson
Lewis

314.504.5859

COMMERCIAL LOT:
180 Blue Heron Hill 

Lake Ozark, MO 65049 
$12,000,000

COMMERCIAL LOT:
Wood River Road

Lake Ozark, MO 65049 
$5,000,000

COMMERCIAL LOT:
14356 Manchester 

St Louis, MO 63011 
$449,900

ACTIVE
ACTIVE

12 Radnor
St. Louis, MO 63131

$999,999

50 Castle Lake Ct
St. Charles, MO 63304

$192,000

Lots 11-14, 3001 Matteson 
Blvd, St. Paul, MO 63366

$139,900

4 Frontier Hills 
House Springs, MO 63051

$129,900

ACTIVE

ACTIVE

ACTIVE

ACTIVE

ACTIVE
ACTIVE

ACTIVE
ACTIVE

ACTIVE

6 Westwood 
Fenton, MO 63026

$49,900

880 Victory 
St. Louis, MO 63125

$44,900

884 Victory 
St. Louis, MO 63125

$44,900

10125 Florinda
St. Louis, MO 63123

$24,900

RESIDENTIAL LOTS:
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BUYING &
SELLING

Great Room
The owners of Tapawingo designed the great room with intimacy 

in mind to counter its generous space. This room exudes warmth 
and comfort through the recessed lighting, a welcoming fireplace, 
vaulted ceilings, and windows on both sides overlooking the pristine 
landscaping. Plus, with such a lovely view, the great room feels like 
it extends straight into the outdoors. The view from this room is so 
magnificent; it feels like it extends straight into the outdoors! It’s the 
openness of the space that makes for an inviting and comfortable 
space where the family enjoys spending time and relaxing together.

In the great room, the homeowners used leather Buffalo Wing 
chairs to bring a stately, elegant feel to the space. Another one of 
these stunning chairs can be found in the home’s hearth room.

Features Found  
in a Luxury Home

hat is it that makes a luxury home? While there’s no definitive answer to that question, there are a few things that seem to be 
quite consistent throughout many of our luxury listings. In truth, luxury can mean many different things, and there are subtle 
nuances in a luxury home that work to enhance its appeal. Keeping that in mind, we put together a little photo-tour of our 
listing on Tapawingo in Sunset Hills to help showcase various features and items you might find in a luxury home.W

1
Study

In the study, the homeowners expanded 
the room upward, enlarging the room with 
box-themed ceilings and wood panels. Like 
the dining room, the study is also furnished 
with impressive pieces like a Chesterfield 
leather sofa and a Gothic Windsor chair, 
which the homeowners found in Atlanta, 
Georgia. Paired with the built-in shelving, 
the furniture adds that “wow”-factor luxury 
buyers are always on the look-out for.

The front windows bring in an abun-
dance of natural light and create an incredible view of the landscap-
ing. The homeowner stated that she loves to watch thunderstorms 
from the study. She describes it as feeling as if she’s sitting in a tree-
house, watching the storm roll through with an uninterrupted view.

2



TRACY ELLIS MAGAZINE   27

Kitchen
The homeowners designed the kitchen to be 

a space without an expiration date, with cabinets 
to the ceiling, simple crown molding, and door 
casings. The cabinetry is bold and full of character, 
complete with an incredible arch over the sink 
area and accented by the glossy, granite counter 
tops. The dark wood of the cabinets is offset by the 
large windows on the opposite wall, which also set 
a gorgeous background to showcase the kitchen’s 
ample seating room. The homeowners used an 
antique table in the space made entirely of walnut. It’s yet another 
exquisite piece from Tuscany and is over 300 years old.

In the kitchen, you’ll also find the home’s rear, custom wood 
staircase that lead to the second floor. As luxury homes are usually 
larger, having a second set of stairs on the same level can be really 
handy when you need quick access to various parts of the house

4

3
Dining Room

With gorgeous hardwood floors and stately crown 
molding, the dining room creates the prefect background to 
display some of the homeowners’ one-of-a-kind furniture and 
pottery. The homeowner’s pottery collection all started with 
a cake plate that was given to her as a gift. She traveled to 
Deruta, Italy, and watched the pottery as it was thrown, fired, 
and painted by hand. Needless to say, she fell in love with the 
incredible craftsmanship and ordered twelve place settings. 
As each piece had to be handmade and painted, it took an 
entire year for the pottery to arrive. Side board and hutch 
are from the Wright Table Company in North Carolina.

In the center of the room sits an 1800’s table from a 
small Tuscany village, which was crafted from a single 
piece of walnut. Lining the table, four Chippendale chairs 
with scalloped details and silk cushions elevate the dining 
set. In combination with the blue and yellow pottery and 
custom furniture from the Wright Table Company, the 
special décor creates a unique space that’s customary in 
most luxury homes. It’s all about having your own style 
and finding the pieces that will set your home apart.

Hearth Room
The hearth room was designed around the fantastic crystal lights, 

which the homeowner saw in a magazine. She traveled to Memphis, 
Tennessee, to purchase the light, but upon arrival found that it needed 
to be taken apart and reassembled by an electrician on their end. It goes 
to show, if you really love something, sometimes it’s worth the wait!

Crafted to have a wide, open design, the hearth room is a great 
gathering place for entertaining. Each piece of furniture in the hearth 
is sturdy and perfect for guests to stretch out on. A little tip from the 
homeowners: if you buy good furniture—it lasts. They’ve had the piec-
es in the hearth room for almost twenty years. When it comes to luxury 
furniture, it’s clear that it pays to spend some extra money, both in style 
and longevity. 

5
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8

Covered Pool  
and Hot tub

When people think of luxu-
ry, it’s not uncommon for a large 
pool and great outdoor space to 
come to mind. While that’s not 
always the case with every luxu-
ry home, it certainly is with this 
one! Tapawingo has an outdoor 
pool area that is at the height 
of luxury. Not only is there an 
incredible pool with a hot tub 
and plenty of room to spread 
out and enjoy the weather, the 
entire area is also covered with a 
stunning wood ceiling, accented 
by stone columns. 

The owners designed the 
pool ceiling to be high enough 
to allow for a breeze, but also 
for plenty of swimming during 
the fall and winter months. It’s 
made of cypress wood, which 
is also used in the pool house, 
because of the wood’s resistance 
to moisture, mold, and insects.

Artwork
In many luxury homes, artwork 

can add a touch of personality and style 
that’s true to the homeowner’s tastes. 
At Tapawingo, the homeowners are true 
collectors of art, and they display many 
of their incredible pieces throughout the 
home. For instance, they own six pieces 
by Yuri Gorbachev, one of which can be 
seen over the sideboard in the dining room. 
Gorbachev often uses animals, such as 
dancing horses, and bright, vibrant colors. 

In the foyer, an original Rembrandt etching is displayed titled: The 
Rising of Lazarus, which was purchased as a gift for the husband’s 
40th birthday.

When the homeowner traveled to Florence, she was able to 
visit teaching studios. From there, she brought back portraits she 
thought were unique pieces that would stand out in the home. There 
are several pieces by a former neighbor of theirs in Tennessee, 
Coralee Tweed, displayed throughout the home, and in the hearth 
room above the mantle sits a commissioned portrait of their daugh-
ter. The portrait was done when she was around one year of age by 
William Branson III, who had also painted portraits for Gerald Ford 
and a number of bank presidents.

6
Built-in Cabinets

Built-ins that are made to look like a piece of furniture are 
very popular in luxury homes, and they can be used for a number 
of handy purposes. In this house, one of the built-ins in the hearth 
room are used to house all of the audio components, and the entire 
house’s audio and video components can be controlled from a single 
location. The kitchen also has a stunning built-in china cabinet. When 
the room is dark, the cabinets light up and look absolutely beautiful. 
These types of built-ins provide storage that are both functional and 
aesthetically pleasing as they meld seamlessly with the surrounding 
furniture and décor.

7
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Pool House
The pool house was designed to be a classic, 

timeless space. In contrast to the jaw-dropping 
wood ceiling, the flooring is made from street-pav-
er brick. The homeowners originally found the 
idea in New Orleans, and after some searching, 
they found out that the Louisiana Red Brick need-
ed to re-create the look actually comes from East 
St. Louis! The bricks are tough, almost petrified, 
and can take a lot of wear and tear. In fact, some 
of the bricks have dates carved into the back, 
showing many of them are over 100 years old. In addition to creating 
a unique floor, the brick helps to make this space low-maintenance, 
prevents falls and slips, and also keeps the heating bills down.

In a separate room, this pool house has its own fully functional 
kitchen, a bathroom, a second laundry room, and a fun sitting area—
complete with a large television, of course! The homeowners also 
keep their favorite piece of furniture in the pool house. It’s a heavy 
lock and key chest, bolted together with iron, and is over 300 years 
old. The beautiful piece fits perfectly with the style and feel of the 
pool house. As a finishing touch, the crown light in the pool house 
was inspired by their daughter. During a trip to England, she fell in 
love with crowns. They were everywhere, of course, and she wanted 
a crown of her very own!

9

Landscaping
For this home, the hillside really dictated the design of 

the landscaping. The homeowners knew right away that when 
they were coming through the front door, the last thing they 
wanted to see was a completely barren hillside. Though the 
hill created a bit of a challenge, they ended up with a truly 
stunning waterfall with the help of Frisella Nursery in Defiance, 
Missouri. In addition to the waterfall, they used plant materials 
that would stay lush year-round without putting up too much 
of a fight with Mother Nature. Over the years, the homeowners 
have created a natural look to their backyard landscaping that 
fits perfectly with the home’s overall feel. 

There’s something really special about a house that can exude 
the personality of the homeowners from the inside out as this one 
does. When you have a house that really works for you and your 
family and showcases your personal style, that’s true luxury! 

10

Call Rick or Tracy for more 
information at 636.299.3702
www.TracyEllis.com

Photography of:
13041 Tapawingo Pl.
St. Louis, MO 63127
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for 201 7
rotto’s 

For many years the allure 
of having a personal grotto has 
captured the imagination of 
pool owners from every corner 

of the globe.  They’re rare and impressive 
and arguably one of the most distinct ways to 
make your in-ground pool stand out from all 
others on the block.  They’re also big, and until 
recently, this has been a key detriment to those 
who have dreamed of having their own back-
yard version of Hugh Hefner’s poolside retreat.

Advantages of Installing a Grotto
Where do we start?  Regardless of which 

perspective you view it from, the benefits of 
adding a grotto to your pool are boundless.  
They have a way of instantly transforming 
even the most boring backyard pool into 
something you only see in magazines and on 
TV.  Also, they can add great value to your 
property in the event that you’re planning a 
move in the near future.  Finally, they create 
an environment that is uniquely soothing and 
therapeutic; perfect for meditation, relaxation 
or the much needed romantic evening with that 
special loved one.

G

TOP
TRENDS

Fire pits, Fireplaces and Barbeques
Through the end of last year and into the start of 2017, fire pits and barbeques inte-

grated into the pool deck seem to be at the top of the list for many pool owners.  Fireplaces, 
fire bowls, & fire pits all continue to play an important role in today’s modern pool-scapes. 
A monument to multitasking, fire features offer ambiance as well as warmth allowing pool 
owners to expand their hours/days of poolside enjoyment.

Top Swimming Pool Trends 
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Tanning Ledges
Tanning ledges continue to grow in popularity, as peo-

ple want their pool to have a resort feel.  Tanning ledges, baja 
shelves and sun shelves are all different terms used for the 
same inground pool feature. They’re large, shallow shelves. 
Typically big enough to fit at least a couple of lounge chairs and 
an umbrella, their size and depth may range depending on the 
homeowner.  Tanning ledges are extremely popular with families 
that have children.

Pool System Automation
Now pool systems can be fully automated or adjusted from 

anywhere through an app on your smartphone. Your pool equip-
ment can now be an automated without having to lift a finger.  
Homeowners are able to turn on fountains, lights and change the 
water temperature all through your iPhone or android!

Water in Motion
Moving Water evokes a sense of relaxation and calm. 

Studies show that our brain tends to block out other sounds when 
we are in proximity to the sounds of water in motion...helping 
us to relax & unwind.  The options are endless - bubblers, jets, 
waterfalls, and rain walls just to name a few.  Pricing options 
vary widely making the addition of water in motion accessible to 
most all swimming pool designs. 

For a one-on-one 
consulation, please call: 

(314) 428-1971
or visit pooltron.com.

10403 Trenton Ave.
St. Louis, MO 63132

Serving Eastern  
Missouri & Illinois

Si
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e 
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FEATURE
ARTICLE

oving from an attractive luxurious million dollar home 
into a retirement community was overwhelming to these 
special homeowners for so many reasons. For one, the 
villa at the retirement community was very dated, and 
visually, it was not very exciting or luxurious. So many 

things were changing for them, and although they knew it was neces-
sary to downsize, this seemed to be quite different from what they were 
accustomed to. They were used to privacy, luxury, and space. 

I was involved in helping these homeowners pick the retirement 
villa, and I instantly saw potential in that it was bright, spacious, and 
had good bones. It was privately located within the retirement commu-
nity and had a lovely walk-out patio that would be perfect for furniture 
and plants. I could picture them feeding and watching the birds. The 
villa was 2000 square feet, which was roomy, going from 6000 square 
feet to just 2000 would be challenging for them. 

We had to make a lot of hard decisions concerning what would 
fit in their new space. There were a number of personal items, furnish-
ings, and decor to choose from, and it was painful to let a lot of it go. 
Given the challenges, I knew this new home needed to accommodate 
their beautiful furnishings and create the look they were accustomed 
to. With that in mind, Nettie White Interiors had six weeks to turn their 
villa into the most beautiful, cozy, warm, and welcoming space these 
clients deserved. After all, the clients were Nettie’s parents. 

We started 
in the kitchen and 
brought in our 
wonderful con-
struction team to 
take on the trans-
formation process 
using the villa’s 
existing laminate 
and its small, dated 
cabinets. First, we 
moved the microwave into the pantry at waist level for easier access. 
The thought of my mom pulling a hot plate or bowl of soup out of the 
microwave above her head was a concern. This was a quick, easy fix, 
and enabled us to keep the microwave out of sight. We added a hood in 
its place, and that instantly updated the space.

Next, we removed the two useless cabinets above the fridge out. If 
I had left them there, it would have been very tempting for my dad to 
climb a ladder to get to that perfect cake plate mom had been dying to 
use. So, out they went, and we used the space to create a nice display. 
Visually, the display brings the furniture feel from the rest of the home 
into the kitchen. We transformed the fireplace area as well and mount-
ed their TV put inside the wall. Simply hanging a television on the 

Nettie White’s Makeover: 
The Willows

BEFORE

AFTER

M
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wall is a certain pet peeve of mine, so this fix makes a big difference and gives it a more 
custom, built-in look. 

In the guest bathroom, we tore out the existing vanity and giant rectangular mirror 
and replaced them with a beautiful vanity and a mirror mom already owned. We hung 
her fabric treatments that used to hang in front of her shower in a new, useful configura-
tion. Now, you can’t even tell there is a shower behind those beautiful fabric panels! In 
the master bathroom, we added crown modeling to the cabinets and wrapped the front 
of the tub with wood and molding. For a special touch, we completed the additions with 
our own custom finishes.

Throughout the villa, we updated all of the hardware and put in new floors, which 
took a lot of thought. I went with a vinyl plank flooring throughout the entire kitchen, 
living, dining, laundry, and bathrooms. In the bedrooms, we opted for luscious carpeting. 
In addition, we installed can lighting throughout the living, kitchen, and dining room as 
well as custom closets to accommodate special items and help keep things organized—my 
mother and I share in this obsession for well-organized space. 

After the updates were complete, I had all the furnishings brought over, and my 
team scrubbed the villa from top to bottom; hung every picture; decorated every inch; 
put away all of their clothes, toiletries, cookware, dishes, patio furniture, rugs, and 
belongings; and made up their beds for their first night. We designed every inch before 
they ever walked in the door. 

I welcomed my team stay and experience my parents’ smiling faces when they 
walked in the door. It was too much for my parents to handle. The villa was ready—ev-
erything in its place. My parents were home, and it was a wonderful experience for all 
involved. So many people helped to accomplish this grand task, and I’m so grateful for 
everyone’s efforts and determination to get this done quickly for my parents! I am also 
grateful that Tracy Ellis was able to sell my parents’ home! What a gift that was. 

My parents still talk about how much they love their new home and how it fits 
their needs. I’m so glad my team at Nettie White Interiors was able to create a custom, 
unique, and beautiful home that my parents will love for years to come!. 

AFTER

BEFORE

AFTER
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Call Rick or Tracy  
for info: 636.299.3702

Peaceful Estate     Enjoy 5 meticulously maintained private acres 
with gourmet kitchen, in-ground pool/spa with 

lake views, KOI pond, workshop and outbuilding.

$695,000 2672 Scotti Rd,
Foristell, MO 63348
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LAURA   MERCHANT   DESIGN

DESIGN

TAKE A LOOK WORK
LAURAMERCHANTDESIGN.COM

BRANDING ILLUSTRATION

PROFESSIONAL, INNOVATIVE + CREATIVE DESIGN 
FOR ANY BUSINESS. IF YOU NEED IT, I CAN DO IT.

PRINT WEB

LET’S WORK TOGETHER:   L AUR A@L AUR AMERCHANTDESIGN.COM   |   574.340.3115

MERCHANTDESIGN AD.indd   1 2/5/16   2:35 PM
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Quality Service

Unique Policies

 Home, Auto, Life  

& Health Insurance

 Serving St. Louis Metro 

and surrounding areas

636.779.5976  | LanhamK2@nationwide.com

AS THE SEASONS CHANGE SO
DO YOUR INSURANCE NEEDS

Call us today to review a Home,  
Auto, Life or Health insurance policy

The Lanham Agency, a full service insurance agency, firmly believes it is our daily mission and policy to 
bring real value to our clients by addressing every customer individually to create a policy unique to their 
needs. We pride ourselves on the principles of quality customer service. Providing Home, Auto, Life and 
Health insurance for you and your family is only the beginning of what the Lanham Agency has to offer in the 
Ballwin, Ellisville, Wildwood, Chesterfield and surrounding metro St. Louis areas.

KIM LANHAM

Lanham Agency Ad.indd   1 9/8/16   7:31 PM
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$1,150,0001302 Wildhorse Meadows Dr
Chesterfield, MO 63005

Call or email Rick or Tracy Ellis for more info: 
636.299.3702   |   Tracy@TracyEllis.com  |  www.TracyEllis.com
636.699.2197   |   Rick@TracyEllis.com

Let Us Help You Every Step Of the Way...
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ecently, Rick and I spent an afternoon with the gang from 
The Rizzuto Show on 105.7 The Point. If you haven’t 
checked out their show, we highly recommend you do! In 
a world where everything is taken so seriously or political-
ly, it’s nice to listen to a group of hosts that, in their own 

words, are just “four guys sitting in a booth with the paper, talking about 
what’s happening that day.”  They have an easy camaraderie that’s plain 
to see, and they manage to get along in a way that many shows featuring 
multiple hosts just can’t match.  

When hosts with different backgrounds and viewpoints get together 
and argue on air, it can get a little messy and upset the balance of the 
program’s chemistry—but that’s not the case for these hosts. They smile 
and laugh together despite their differences, which is something I think 
we could all learn from. 

We had a great time talking about the show with this awesome crew 
and learning about how the show developed, and how much work it took 
for The Rizzuto Show to develop its own sound and brand. As radio hosts 
ourselves, Rick and I were so interested to hear about how it works on 
a daily show, and it was amazing to learn about the amount of work that 
goes into the show. For starters, daily show prep begins at 3 am for the 
guys, which means their days start even earlier. Can you imagine?

The show’s been through plenty of growing pains, and each of the 
hosts came to the show in a different way. It was quite a learning experi-
ence for Rick and I, and it reminded me a lot of how our real estate office 
came together. It’s a lot of work and hard times, but if you love what you 
do, it’s always worth it in the end!

The Rizzuto Show is a spinoff from The Woody and Rizzuto Show, 
which was also on The Point. When Woody left to pursue his dream 

of having a syndicated radio show, Scott Rizzuto was able to stay with 
The Point and create the all-star team we listen to today. The new show 
started in April of 2014 and features Rizzuto along with Tony Patrico, 
Jeff Burton, and Moon Valjean.

Tony Patrico was an English major at Southern Illinois Universi-
ty-Edwardsville until he made the switch to radio and print journalism. 
He started on the promotions team with The Point, and after working as 
a phone screener for another radio show, Tony found his way back to 
The Point to partner with Rizz on his new show. 

Rizzuto himself had a similar story. When a friend of his had an 
interview at Howard Stern’s flagship station, he tagged along. That was a 
pretty smart move on his part, because he was offered an internship him-
self! Rizz started on the promotions team there, driving the van around 
and working promotions, then worked his way up to hosting overnights 
on-air. From there, he worked in New Jersey, then satellite radio, and 
eventually found his way to St. Louis in 2003. He started working 
nights, and then worked his way through every shift before landing on 
The Woody and Rizzuto Show.  

A mere two weeks before the premiere of The Rizzuto Show, their 
intended producer up and quit. Luckily, Moon Valjean happened to get in 
touch with Rizzuto at the right time. His band, Greek Fire, was taking a 
break from touring, and he was on the lookout for some radio work. Af-
ter a phone call to Rizz, he found a new position as the show’s producer. 
Moon had done radio work in the past where he learned the ropes, but he 
got his first full-time radio hours with The Rizzuto Show. 

In addition to his role with the show, Moon is a devoted father and 
is heavily involved in efforts to bring a Major League Soccer team to St. 
Louis. On top of that, he’s also an extremely talented musician! Moon is 

R

The Rizzuto Show  
on 105.7 The Point
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a member of Story of the Year, whose debut album, Page Avenue, was 
released in 2003. His other bands include Goldfinger and a 90s cover band, 
The Teenage Dirtbags. He still tours from time to time with his bands and 
will be traveling with Goldfinger on an eight-day European tour this May. 

Jeff Burton’s radio career started in 1987, when he landed his first job 
in Springfield, Missouri, by opening the phonebook to the K’s, closing his 
eyes, and picking one to call. They gave him a shot, and he worked for the 
station for seven years before making the switch to The Point.

When he found out The Point was opening up shop, he was a real 
go-getter, and walked right into the station without an appointment—inter-
rupting the entire office. The Point’s producer at the time told him it was a 
nice effort, but he could forget ever working for the station. With another 
lucky break, The Point hired a new producer, and he started with the 
station not long after.  After several years with the station, he left to work 
with The Chill, a local hockey station, alongside Tony Patrico. In the end, 
it was Tony who brought Jeff back to The Point to join The Rizzuto Show.

 Despite their different backgrounds, there’s one thing that 
brings these guys together—their love of St. Louis. When Rizzuto told 
us how much he loves the city because the people are fiercely loyal to 
those who stick around, it was so great to hear. The guys are constantly 
delighted by how people react to them out in the city. When they run 
into people out in public, St. Louisans are unfailingly polite, but will talk 
to them like family, and I think that’s because the show has developed 
such relatable tone. When you tune into The Rizzuto Show, it really is 
like you’re hanging out with a bunch of friends at a bar or chatting with 
family around the kitchen table.

The crew also gave us some advice for dealing with “hater 
emails”—the first one always hurts, but when the hater emails start 

rolling through, it means you’re doing something right. In fact, the guys 
love their hate emails! They told us that it’s sort of a natural instinct to 
try and get everyone to like you, but the truth is, that’s just impossible. 
For them, it’s a great way to go about the day, understanding that you 
can please some of the people some of the time, but you can’t please all 
of the people all of the time.  

After almost twenty years in the business and countless solicitations 
over the phone, Scott’s call is one I’m glad I took. Rick and I initially 
met with Rizz to discuss working together to help find his family’s future 
home. We were impressed by his down-to-earth realness and how much 
he cares about keeping things local and utilizing local businesses—
something Rick and I have a very vested interest in. 

It was a pleasure to help this family find their dream home. Scott’s 
wife is devoted to health and nutrition and is passionate about teaching 
their two children how to live a healthy lifestyle. Rick and I are sure 
they’ll be enjoying some fantastic meals together in their new kitchen! 
As recently as Mother’s Day, the kids spent time juicing some delicious 
fruits and veggies for their mom. As for us, we’re still looking forward to 
that beer in the backyard, Scott! 

If you’re looking for a radio show to help you get through your morn-
ing commute that’s relatable and downright fun, be sure to tune in to The 
Rizzuto Show every weekday from 6 to 10 a.m. on 105.7 The Point. 



2345 Denmark 
Union, MO 63084

$699,900

Custom Built Estate 
   on over 17 acres with quality  

craftsmanship throughout!

Call Rick or Tracy for more information: 
636.299.3702  |  www.TracyEllis.com

Contact Vince Cafazza for 
more info at 314.369.8554

This home is a 3BR/3Ba, has two sleeping rooms 
downstairs and a kitchen!  Deep pour walkout unfinished 

portion can be changed to rec room. Covered deck in back. 

$246,000
109 Brooks Farm Ct.,  
House Springs, MO 63051
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The Home 
Baby Boomers are 

Dreaming Of
aby boomers were the largest American generation until 
the Millennials came along. They are either retired or 
quickly nearing retirement age. If you are part of this 
generation, chances are you’ve been living in your current 
home for up to 30 years and are now looking to downsize, 

upsize or maybe just “samesize” to a newer home. Boomers may be 
getting older, but they are definitely not ready for a retirement home!  

The boomer generation is more active than past generations, 
have a more sophisticated style and want more options in their homes. 
Whether they are selling the homes where they raised their children 
and heading to sunnier pastures, or staying put and redesigning to 
accommodate their retired lifestyle, boomers know what they want and 
at the same time, are making an impact on housing trends.

Main level bedrooms/baths and laundry – Having a winding stair-
case may not be the enchantment it once was but having the ability to 
live your day to day on one level, with higher or vaulted ceilings may 
be a comfortable and beautiful replacement. 

Better Lighting/Bigger Windows – As we progress in life, we 
appreciate the important things and plenty of natural light in our homes 
is one of them. Wall of windows and Atriums are very popular these 
days. What better way to experience nature in the comfort of your home? 
Trendier interior lighting is desired and even the smallest nooks can be 
illuminated by styles like canned lighting.

An extra room used as a bedroom or an office – Having family 
visitors? Then you will want extra bedroom space that can be located 
on different levels of the home. If visitors aren’t that frequent, having 

another main level room that is mufti-use is ideal. It’s likely you will 
be floating in and out of work after retirement, so a home office can 
be a great advantage for you. Using the extra room as a hobby room is 
another alternative. 

Wider doors and hallways – As time goes on, a wheelchair might be 
helpful. Having wider doorways and hallways will give you the ease of 
maneuverability in any situation.

Some of the desires of the baby boomers are making home 
builders step up to the plate. Even updates in existing homes are 
following suite. 

As I work with clients of the baby boomer generation, I witness 
their consistent effort in life that brings them where they are today. I 
see a plethora of experience and usually plenty of past compromise for 
their children’s sake and other loved ones.  

B

 In your next move, isn’t it time 
to think about what you’ve 

always wanted in your home 
and make it a reality? It would 

be my privilege to help you. 
Vince Cafazza 
314-369-8554



3001 Matteson Blvd, 
O’Fallon, MO 63366

T

An Exquisitely  
Manicured Estate:

The Matteson
           Mansion

he Matteson Mansion simply cannot be described in words, 
you have to see it for yourself and take in its grandeur.  This 
impressive home is located in a private area of St. Charles 
County and sits on over 5 manicured stately acres.

As you enter your private street you’ll notice a park 
like setting with 2 large ponds, beautiful fountains and of course a stun-
ning 1.5 story sprawling mansion.

This custom designed home is one of the most magnificent you will 
come across. A gorgeous brick & stone front elevation with hip roof, mul-
tiple peaks and turrets are an architect’s delight. The 300 cubic yards of 
stamped concrete will simply amaze you and shows the attention to detail 
the owner has put into this home. Two separate rear-entry garages, one 
3- car and another 2 car with a circle driveway and attached breezeway to 
the carriage house. 

As you enter the home you’ll be amazed at the openness of the floor 
plan and astonished that the home offers 8,700 sq/ft of finished living 
space. The lower level is a walk-out with an additional 5,700 sq/ft ready 
to be finished.

The grand entry foyer with 25 ft. ceilings, floor to ceiling built in 
bookcases and a wall of custom windows opens to a formal great room. 

Off the great room you’ll find the main floor master suite that offers a siting 
-room with fireplace, an exercise room, his/her walk in closets, grand mas-
ter bath with marble floors, a large steam shower, his/her vanities with wrap 
around custom cabinets and pillars that lead you to your whirlpool tub.

The raised dining room is perfect for entertaining. The dining room 
opens to the great room, hearth room and kitchen with beautiful columns 
and marble floors.

You’ll also find an amazing custom wood bar to entertain your guest 
as you enter the library. The octagon shaped library has floor to ceiling 
wood paneled walls, detailed moldings, hardwood floors and one of the 5 
fireplaces you’ll find throughout the estate. You’ll be very impressed with 
the 35 ft. ceiling open to the upper level with an incredible chandelier.

A gourmet kitchen with granite counters, Custom Island, top of the 
line appliances that include sub-zero refrigerator and freezer, Miele coffee 
station are sure to be a chef’s delight. Just off the kitchen is the maid’s 
quarters with private bath and 1 of the 5 laundry rooms. The home design 
includes a place for the installation of an elevator if you desire.

Simply stunning hearth room with incredible floor to ceiling stone 
fireplace and beautiful windows surround the entire room. Gorgeous 5 
piece mill-work, 35 ft. ceilings, 4 ceiling fans and an open spindled loft 
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above. The upper loft offers a rec-room for entertaining along with a 
2nd custom wood bar.

The floating spiral staircase leads you to an amazing octagon 
shaped look-out turret with beautiful views of the grounds and ponds 
and below and opens to the library. 

Upstairs you will find 3 large bedrooms all with walk-in closets. One 
of suites have a private balcony overlooking the pool. Another with private 
bath. A 2nd full bath is located near the bar & rec area, the home also offers 
2 additional laundry rooms and a huge media room on the 2nd floor.

A wonderful stamped concrete walk-way leads you to the incred-
ible back yard with custom in-ground salt water pool. The pool deck 
and pool itself have dolphins stamped into the concrete. The rear of 
this home is incredible with a wall of windows and stately columns 
across the back of the home.

On top of all of these amazing features there is also a carriage 
house over the garage. The home offers in-ground sprinklers, 8 ft. solid 
wood arched doors with barrel openings throughout home. Soft edged 
corners in drywall, 5 piece mill work in most rooms and much more.

The Matteson Mansion is simply one of a kind and an amazing 
opportunity to own this masterpiece. 

Call Rick or Tracy Ellis at 636-299-3702  
for a private showing today.

www.TracyEllis.com

TRACY ELLIS MAGAZINE   43



44   TRACY ELLIS MAGAZINE

BUYING &
SELLING

Tune in  
Saturday at 4 pm

or Sunday at 10 am

Now airing on 
3 stations:

97.1FM, 98.4FM
& 1490AM

www.TracyEllis.com

EllisShow

Saturday at 4 PM  &  Sunday at 10 AM

TheRick&Tracy

List with The Rick &  
Tracy Ellis Team!

Display your home on a cover 
PLUS have your home 

featured on 
FM Newstalk 97.1 

Tracy@TracyEllis.com,
Rick@TracyEllis.com 
or call 636-299-3702

for more 
information 
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1126 Wings Road
Listed at $1,999,999

A Castle in the 
   Bluffs of St. Albans

This St. Albans Construction 
custom built home is like no 
other. Located in the Bluffs 
of St. Albans with gorgeous 
views and over 6+ acres. 

This 1.5 story home offers 
over 8,000 finished sq/ft and 
a backyard oasis like no other 
with infinity pool, fire torches 
and built in Jacuzzi. 

There are too many amenities 
to list, but a few are the new 
slate roof, wine cellar, several 
gorgeous stone turrets and a 
lovely KOI pond. 

A MUST SEE!

Call or email Tracy Ellis for more info: 
636.299.3702   |   Tracy@TracyEllis.com  |  www.TracyEllis.comwww.TracyEllis.com
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Karl Lund and CAM 
Print Inc are great 
to work with. They 
always go the extra 
mile for Johnny 
Londoff Chevrolet.

 —John Londoff Jr at  
Johnny Londoff Chevrolet

Cam Print Inc is a  
business partner we’ve 
come to rely on. The 
personal service we 
get from CAM Print Inc 
is second to none.

—Sam Maiden at  
John Beal Roofing

I’m so happy my father 
started using CAM 
Print Inc for Carol 
House Furniture...
they’re the best price 
and service...

 —Brook Dubman at  
Carol House Furniture

FOR ALL OF YOUR DIGITAL AND 
CONVENTIONAL PRINTING 
NEEDS. PROUDLY SERVING  

ST. LOUIS FOR OVER 40 YEARS!

TWO LOCATIONS TO SERVE YOU: 

Downtown St. Louis 
CAM Print Inc 
514 Pine Street 
St. Louis MO, 63101
314-241-0091 
downtown@camprint.com 

Westport /  
Maryland Heights 
CAM Print Inc 
824 Fee Fee Rd 
Maryland Heights, MO 63043
314-434-4636
westport@camprint.com 

CamPrint Ad-2017.indd   1 1/29/17   11:47 PM



2535 South Lindbergh Blvd
Huntleigh

$3,500,000

331 Woodlawn Terrace
Ballwin, MO

$680,000

17690 Wakefield Meadows Ct.
Wildwood, MO

$749,000

12 Radnor Rd
Huntleigh

$3,200,000

Rare opportunity to own a home off Lindbergh in the 
gorgeous community of Huntleigh. This home is currently 
UNDER CONSTRUCTION and if you act  now you can 
still be involved in selections. Stately brick/stone estate 
with over 10,000 finished sq/ft along with a 6 car garage, 
circle drive, and on 3 wooded acres.

Located in the prestigious Huntleigh community on 
over 3 gorgeous acres! This TBB estate will feature over 
10,000+ finished sq/ft along with a 6 car garate and full 
brick/stone exterior. Your plan or ours, call now and find 
out more about other lots available.

Call Rick or Tracy Ellis for more info: 636.699.2197 or 636.299.3702

INCREDIBLE custom built home on over 7 acres located in 
Ballwin, Rockwood Schools! Atrium ranch with over 5200 
finished sq/ft, 5 beds/5 baths, 3 car garage, Hand-scraped 
hardwood floors t/o most of the ML & inverted vaulted 
ceilings. Chef’s delight kitchen with upgraded appliances, 
cabinets, hearth rm with 2nd fp., a custom winding staircase 
leads you to a 10 ft deep pour finished walk out lower level.

MOVE IN READY Inventory Home... Enjoy nature 
as you drive by fenced pastures, nestled in a quiet 
subdivision with magnificent views! This custom ranch 
home built by Fischer & Frichtel offers 3,017 sq/ft, 
over 3 acres, 3 car side entry garage & many upgrades 
including a walkout LL, deep pour and just minutes to 
Hwy 109. OPEN SUNDAYS 12-4

Karl Lund and CAM 
Print Inc are great 
to work with. They 
always go the extra 
mile for Johnny 
Londoff Chevrolet.

 —John Londoff Jr at  
Johnny Londoff Chevrolet

Cam Print Inc is a  
business partner we’ve 
come to rely on. The 
personal service we 
get from CAM Print Inc 
is second to none.

—Sam Maiden at  
John Beal Roofing

I’m so happy my father 
started using CAM 
Print Inc for Carol 
House Furniture...
they’re the best price 
and service...

 —Brook Dubman at  
Carol House Furniture

FOR ALL OF YOUR DIGITAL AND 
CONVENTIONAL PRINTING 
NEEDS. PROUDLY SERVING  

ST. LOUIS FOR OVER 40 YEARS!

TWO LOCATIONS TO SERVE YOU: 

Downtown St. Louis 
CAM Print Inc 
514 Pine Street 
St. Louis MO, 63101
314-241-0091 
downtown@camprint.com 

Westport /  
Maryland Heights 
CAM Print Inc 
824 Fee Fee Rd 
Maryland Heights, MO 63043
314-434-4636
westport@camprint.com 
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n the real estate industry, energy efficiency is a hot-but-
ton topic for buyers and sellers alike, and real estate 
consumers are exhibiting a greater interest in sustain-
ability across the board. 

According to Bank of America’s Homebuyer 
Insights Report, eighty-six percent of homeowners currently utilize 
some kind of energy-efficient product at home, and some sixty-
one percent have researched energy-efficient home upgrades. With 
potential to save on utility costs and even add overall value to a 
home, it’s no wonder why sustainable, energy-efficient features and 
smart home technologies are gaining greater consideration in the 
home buying and selling process.

Recently, a friend and colleague introduced me to Homeselfe®, a 
home energy savings app that’s revolutionizing the way homeowners 
track their energy usage. By answering some simple questions, app users 
can identify areas of energy waste, get advice on how to optimize energy 
consumption, and potentially save hundreds on their utility bills. 

At this point, it’s probably safe to assume most of us have at 
least heard of the term “going green,” but I know I still had some 
unanswered questions about what it means to live sustainably and the 
benefits of minimizing energy waste at home.

What is sustainable living?
In short, living sustainably involves making lifestyle choices that 

work to reduce your use of the planet’s natural resources. That means 
using reusable grocery bags, opting for public transit or other transpor-
tation methods over a personal vehicle, recycling, avoiding single-use 
plastics, and other “green” practices. Other methods of practicing sus-
tainable living include purchasing food from local vendors, reducing 
meat consumption and food waste, conserving water, and composting. 
Overall, it’s about staying mindful about unnecessary consumption of 
resources and reducing waste production.

 

How the Homeselfe App  
is Helping Homeowners Become 

More Energy Efficient

I

Questions & Answers With

     Rick and   
Tracy Ellis



How does sustainable living apply to home ownership?
As a homeowner, the resources you use every day have an impact 

on both the environment and – believe it or not – your pocket book. 
Sustainability in development can include everything from the material 
used to build a home to the appliances within and beyond. The prox-
imity of a home to transportation and commuting features as well as 
community gardens and access to renewable energy from sources, such 
as wind farms, are all important factors to consider when looking for a 
home that’s not only energy efficient but also makes it easier to practice 
a sustainable lifestyle.

What are the benefits of an energy-efficient home?
Beyond doing a bit of good for the environment, energy-efficient 

home improvements have a number of monetary benefits. The more 
energy you conserve at home, the more you’ll save on utility bills, and 
even the smallest changes can have an impact on your home’s overall 
comfort. As more and more homebuyers are looking for energy-efficient 
features, by taking time to make a few upgrades, you’ll also make your 
home more appealing to feature buyers.

What is Homeselfe, and how can it help me become  
more energy efficient at home?

Homeselfe is an energy savings app that uses energy datametrics 
to help homeowners identify areas of energy waste. By answering a few 
simple questions, Homeselfe generates a digital mock-up of your home. 
From this model, the app guides the user through the main areas that 
contribute to your energy use, or in other words—the areas that have the 
largest impact on your utility bill. 

Once your energy report is complete, you’ll get suggestions on 
exactly what you need to do to reduce your energy waste and save on 
your utility bill. On top of that, the app can alert users to local rebates 
provided by utility companies, resulting in even bigger savings. 

By following the Homeselfe suggestions, not only will you save 
money on utilities, you can potentially add greater value to your home. 
Homeselfe makes it easy to connect with knowledgeable contractors 
and energy experts, simplifying the process of completing large-scale 
improvements. Getting started is as easy as visiting their website at 
www.homeselfe.com or downloading the Homeselfe app to your mo-
bile device.

What are some home improvement  
options to reduce energy waste?

Energy-efficient home upgrades come in all shapes and sizes. 
While some are easy fixes, others might require a little more time 
and money to accomplish. Luckily, it doesn’t take a full-scale home 
renovation to start optimizing your energy usage right away. Things 
like turning down the temperature of your water heater, replacing 
incandescent light bulbs with LEDs or compact fluorescents, cutting 
down time in the shower, and unplugging electronics when they’re 
not in use can make a significant impact.

For larger improvements, you should consider replacing old 
windows to eliminate heat loss during the winter, upgrading outdated 
A/C units, installing energy-efficient appliances in the kitchen and 

laundry rooms, and adding extra insulation to your home’s walls and 
attic. Regardless of the steps you choose to take in order to reduce 
energy waste in your home, they’re likely to pay off on your future 
utility bills. 

How can I learn more about optimizing my home’s  
energy efficiency and living more sustainably?

A quick google search can go a long way in learning more about 
reducing energy waste at home and living a more sustainable life in gen-
eral. Along with using Homeselfe and following their expert suggestions 
to create a more energy-efficient home, check out sites like smarter-
house.org, Houzz, and even Pinterest for more sustainable design ideas 
and projects. 
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Blog with Tracy
3 Common Offer Mistakes On 
Your St. Louis Home Purchase

Making an offer on your dream home is supposed to be an awe-
some moment. You’re telling them that you’re willing to buy that home 
and you’re ready to be a homeowner, maybe for the first time.  Howev-
er, there are many things that can trip up your offer and set you on the 
course to not end up there. If you avoid these 3 common offer mistakes 
on your St. Louis home purchase you can increase your chances of 
snagging that great deal and moving in this summer!

Don’t Lowball
A lowball offer is bad in multiple ways.  First, it can be insult-

ing. Telling someone that their home isn’t worth what they’re asking 
can feel like an indictment on them as a homeowner, and make them 
less willing to work with you on the sale. You can also lose out on 
the house, as in this market, houses are getting offers sight-unseen for 

purchase. A lowball offer won’t cut it right now in a seller’s market.  

Use a Legitimate Lender
When you’re buying a house, any realtor worth their commission 

will help you find a great lender to work with.  If you use a lender that 
nobody’s ever heard of, you can spook the seller.  It can also hurt you 
because untrustworthy lenders can lose paperwork, not finish your ap-
plications in time, or any manner of other ways to blow your sale. This 
can really hurt you in the run up to the sale.

Move Swiftly, Don’t Hurry
There’s a difference between doing things quickly and doing 

things in a hurry. Working quickly means getting paperwork quickly, 
making an offer when you’re ready, setting inspection appointments 
promptly and working ahead to anticipate problems. Hurrying means 
misspelled or incorrect paperwork, failed inspections, and making a 
poorly thought-out offer, potentially losing out on the home. Take the 
time to do it right, but do it right away. 

3 Reasons To Sell Your  
Home In 2017

If you have been on the fence about selling your home, it may be 
the time to really consider it.  2017 is shaping up to be a great year to 
sell your home, with a vibrant market and lots of money to be made on 
your home.  Here are 3 reasons to sell your home in 2017.

Low Mortgage Rates
With mortgage rates in the 3’s and 4’s, this year has really heated 

the market up for home sales. So many people are trying to buy a house 
right now because of the potential to save money and upgrade their 
living situation.  

Low mortgage rates always push the market. While they’ve been here 
for a while, they may not last the year. The Federal Reserve has pledged 2 
increases to their rates, which will directly raise interest rates for every-
thing from homes to cars to credit cards. If you aren’t locked in at a low 
rate this year, you may miss it, so people are overpaying for homes.

Not A Lot of Selection
Supply and Demand, guys. It’s the basis of economics. You can 

watch your home’s value rise this year because the inventory just isn’t 
there for buyers. It’s a crazy time right now. Some homes are coming 
off the market right after they go on, or right after an open house. 
People are making offers immediately because they have been outbid 
so many times. Homes are going for above asking price.  Scarcity leads 
to inflation of value.  

If you wait, you could miss this. While construction slowed after 
the 2008 crash, it’s been ramping up. People are discovering the value 
of their homes and selling. Home values won’t increase exponentially. If 
you want to sell, get in now.

Higher Home Values
Home values have increased month over month for the past 5 years.  

It’s crazy how much money is being thrown at homes and homeowners. 
Your home is worth more than you may believe. Look around, see if 
anyone in the neighborhood is selling, check online for your home’s val-
ue.  If it’s above what you thinking it should be worth, you can test the 
market. Go to some open houses and look at homes for sale. Is it nicer 
than yours?  Are they asking more than you would? Do the research (or 
call an experienced realtor who can help)! 

BUYING &
SELLING



3 Rules to Buying a Home
In a seller’s market, buying a home is a little different than it used 

to be. Interest rates are low and the housing inventory is too. You can 
still find great deals on homes, but it takes some work and preparation.  
(Plus a great realtor team!) In this market, many of the rules are turned 
upside down. Here are 3 rules to buying a house in this market.

Rule No. 1: Don’t Throw a Lowball
If you’re making an offer, unless the seller is in obvious straits, they 

will be looking for the best offer, not just the first one. Throwing a low-
ball offer out on the home you want in a tight market can be insulting, 
since the homeowner and their realtor will know the market and what 
they can get for the home. Most houses are getting multiple offers right 
now, with some coming off the board in the first week of their listing.

Rule No. 2: Find a Realtor Before You Start Shopping
I know, I know, we’re realtors. We just want you to be prepared for 

a quick market when you start looking. You can expect cutthroat tactics 
from other buyers, and a tough fight for the best properties. Having a 
great realtor, one that knows the market and has experience with nego-
tiation and both sides of the market, is vital. You won’t win your dream 
home with a first-time realtor or a family friend who isn’t familiar with 
the area. Your realtor should be proficient in writing contracts and every 
part of the sale, not just finding you the house.

Rule No. 3: Be Ready To Move
It’s a rule, generally, that you need to take your time with a home sale. 

You still have to get your home inspected, determine the price, and negotiate 
properly. THAT BEING SAID, you still need to be prepared to pounce on 
the home that you want with an offer. If you aren’t pre-approved by a good 
lender, you’re not serious about buying a house. If you aren’t working with 
a realtor, you aren’t serious about buying a house. If you aren’t serious, you 
won’t get a house you love when you go to an open house.

Do your research. Make sure that the neighborhood is what you 
want, the school district is good, the taxes are reasonable, and most 
importantly, you love the place. 

$489,500
364 Woodmere

Saint Charles, MO 63303

This home is located in a prime 
location, on a 3/4 acre wooded, level 

lot with a beautiful deck! It has a 
unique atrium ranch which is one of 
a kind with a staircase that leads you 
down to an incredibly finished lower 

level with a kitchen, family room 
and possibly 4 more bedrooms, it’s 

absolutely amazing!

Call Allyson Lewis for  
more info: 314.504.5859

`

If you’re ready to buy or sell your home, Rick & Tracy 
Ellis are ready to make your dream come true.  

Call us today at 636-299-3702, email us directly at 
tracy@tracyellis.com, and visit tracyellis.com for more 

information on buying and selling your home. You  
can also listen to the “The Rick and Tracy Ellis Show” 

every Saturday at 4 p.m. and Sunday at 10 a.m.
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 from Meridian Land Surveying.
your INVESTMENT with a Boundary and 

Improvement Survey

PROTECT

Summer is here and so is outdoor entertaining. 
Enhance your Summer fun by expanding your 
outdoor entertainment area.

  Add a pool or hot tub
  Build a deck or patio
  Add a fence
  Add a sun room or outdoor fireplace

Before you begin, you need to know:
•    Precisely where your property lines  

are located
•    The location of easements and set back 

lines on your property
Starting your outdoor projects with a Boundary 
Survey can save you a ton of cash!

Built on a Foundation of
Customer Service and Trust
Call for a free estimate
636.939.2900
MeridianLandSurveying.com 
ContactUs@MeridianLandSurveying.com

Owner, Bill DeBord 

Like a Building inspection protects against undisclosed defects within the exterior walls of the house, a 
Boundary and Improvement Survey protects against undisclosed defects from the exterior walls out to 
the property lines. Once you close on your home, you own all potential defects that may come with  
the land.  Only a land survey can properly identify potential defects on the property. 

MeridianSurvey_5-2017.indd   1 5/23/17   9:45 PM
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BUYING &
SELLING

’ve had an interest in home and interior design for as long 
as I can remember. In fact, it’s one of the key factors in 
my decision to pursue a career in real estate. As a realtor, 
I’ve had the unique opportunity to view homes all across 
the spectrum, but I’m always most fascinated with custom 

homes and the variety in design that’s suited to fit each homeowner’s 
specific needs.

Recently, I’ve had the pleasure of working with Matt Zeller, owner 
of Zeller Contracting, on listing his custom-designed home in Webster 
Groves, Missouri. Matt envisioned the initial concept for the home at 1016 
Marshall Ave., and with the help of a talented architect, Matt’s contracting 
company now has the plans to transfer the house from paper to reality.

Matt was introduced to the contracting field by his father-in-law, a 
former master plumber, and with numerous friends and family members 
involved in various aspects of the industry, Matt’s beginnings in con-
tracting are a bit of a happy accident. Though the business started with 
not much more than a borrowed truck and tools, Zeller Contracting has 
come a long way over the past three years thanks to Matt’s background 
in business and the help of his friends and family. 

Today, about 90% of their business is plumbing related, which can 
include anything from fixing a clogged drain to expanding or remodeling 
bath and laundry rooms. Due to Zeller Contracting’s strong network of 
knowledgeable industry professionals, the company is expanding, and 
can take on just about any home-remodeling project under the sun.

The house in Webster Groves will be Matt’s first custom home. 
Its Victorian-style exterior, though unique by new-construction stan-
dards, fits perfectly with the architecture of the area. When complete, 
the house will have the feel and charm of an older home—without all 
of the issues. 

Plans for this 1.5 story home of approximately 4,000 square feet 
consist of four bedrooms and 3.5 baths, including a luxury master en-
suite on the home’s main level. In addition to the two-panel, eight-foot 
entry doors and a fluted staircase, luxury features such as nine-foot and 

trey ceilings, crown molding, 5 and 3/4 inch baseboards, engineered 
hardwood flooring, and recessed lighting will be used throughout.

The home features a large, gourmet kitchen - complete with sol-
id-surface marble counters, 42” craftsman cabinets, and a breakfast room 
– a library/den space, an 8x5 laundry room, and a mud room with ample 
storage space. The home’s great room will have an impressive fireplace, 
two built-in bookshelves, and a vaulted ceiling that will open up to the 
second floor, giving the room a grand and spacious feel.

On the second level, two bedrooms will connect through a jack-and-
jill bathroom, and there will be a large loft area, providing the perfect 
setting for a play/entertainment space for kids and teens. The home’s 
fourth bedroom will be located in the lower level, along with a full bath.

In addition to sleeping space, the lower level will also serve as an 
entertainment area, as Matt has designed the space to include a large bar 
as well as a separate movie theatre. Inspired by a sports-bar concept, the 
bar area will include hookups for as many as five televisions, and with 
plenty of space for seating, it’s sure to be the ideal spot to host friends 
and family, no matter the occasion. 

From roofing to finishes, the home was designed to maintain  
a timeless feel that will never go out of style. Construction of this  
one-of-a-kind property scheduled for completion by the end of 2017 and 
is currently listed at $800,000. 

I

A Custom, Victorian-Style Home 
by Zeller Contracting

For more information on 1016 
Marshall Ave., please contact 
Mary Kay Schlimpert at 
636.751.4435. If you’re interested 
in learning more about building a 
custom home or other contracting 
work, you can reach out to Zeller 
Contracting at 314.596.8018.



Rick and Tracy are looking for motivated  
agents to join our team!

 ¨ Are you experienced? Hard working?  
Self disciplined and eager to learn?

 ¨ Are you prepared to work 7 days a week,  
nights and weekends?

 ¨ Do you enjoy helping others and realize  
the importance of time is of the essence? 

 ¨ Are you great with social media and technology?

If you’ve answered YES to all of these questions and 
are ready to take your real estate career to the next 
level, WE WANT TO TALK TO YOU!

The Rick and Tracy Ellis Team would give you access 
to our extensive marketing and lead sources. Great 
exposure for yourself and your properties through 

our 2 weekly radio shows on FM NEWS TALK 97.1, 
our lives with “The Rizzuto Show” on 105.7 The 
Point. We also do lives with Marc Cox on The Marc 
Cox Show and Denys Schaffer on The Jamie Allman 
Show, which can be heard on FM NEWSTALK 97.1. 

The Tracy Ellis Magazine can be found in over 100 
stores through out St. Louis and St. Charles County. 
The Rick and Tracy Ellis Team are also preferred 
Realtors with the St. Louis Post Dispatch with a 1/2 
page ad in the Real Estate section monthly, a full page in 
the monthly HOMES Magazine with front page mention 
along with featured properties and on the HOME page 
of STLtoday/homes. We also promote our listings in 
Ladue News, host special events for our luxury listings 
and have offices in Weldon Springs and Chesterfield.   

If you’re an experienced Realtor and ready to work 
hard, please call Rick or Tracy and let’s discuss how 
marketing can take your business to the next level.

NOW HIRING!
J O I N  T H E  R I C K  A N D  T R AC Y  E L L I S  T E A M

636.699.2197
Rick@TracyEllis.com

636.299.3702
Tracy@TracyEllis.com
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BUYING &
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ick and I have had our busiest quarter of the past 18 
years, closing over $25,000,000 in real estate from 
January 1st until the end of April.  It’s off the charts!  We 
are now ranked the #1 Team at  Re/MAX Chesterfield & 
St. Charles. RE/MAX Edge has top producers, so it’s an 

incredible feat to top both rankings.  
Everyone wants to know what makes this market so hot.  The main 

contributing factors to this market today are the lack of inventory and the 
fear of rising interest rates.  They are fueling people to overpay for homes 
and make quick offers in fear of missing out.  While homes are selling 
quickly, it’s actually neverbeen more important to have a great realtor on 
your side.  Homes are receiving multiple offers and you need to have a top 
realtor to help you weed through the offers, or in the case of purchasing, 
to make your offer stand out.  It’s not always just the highest offer that 
wins.  It’s the conditions and what the buyer is willing to concede, or what 
their sticking point is that can make-or-break a sale.  For a seller, buyers 
are paying top price, so when it comes to inspection time, they could also 
be trying to get you to fund improvements. Just one more reason why you 
need an experienced Realtor to make sure you aren’t paying for something 
a similar offer may not want or need!  It’s vitally important to have some-
one looking out for you to get the best deal and a terrific time to accept 
back up offers so buyers realize you aren’t dependent on that one offer.

As an example, we recently had a new property that was receiv-
ing offers prior to first day of showings, sight unseen.  The seller was 
over the moon.  They were ready to take the offer and move on.  “Not 
so fast,” we cautioned.  “Let’s see what the showings bring us.”  It’s 
one of the reasons you hired us, right?  Well, we ended up selling that 
home for $15,000 over the list price, as well as not having to make any 
repairs to the home.  Patience in a seller’s market makes all the differ-
ence!  A good realtor will almost always make you more money than 
doing it alone, and take the stress off of you as well.

Another growing concern is a rise in interest rates.  While the Fed 
has pledged to raise rates this year, we still haven’t seen it, and rates 

have actually dropped to pre-election levels as of this writing.  The 
causes of rate fluctuations are all over the map, really.  The worldwide 
recovery in industrial activity continued to bolster the most synchro-
nized global expansion in the past several years.  The election here 
caused quite a lot of unrest in the market, but after a wild few weeks of 
market movement, things have settled down.  After the recent elections 
in France and England, Q2 could see more volatility in world markets, 
affecting our rates here.

Interest rates are affected by three factors.
1.  The Federal Reserve, which sets the fund rates.  That affects 

short-term and variable interest rates.
2.  Investor demand for U.S. Treasury notes and bonds.  That 

affects long-term and fixed rates.
3.  The banking industry.  They offer loans and mortgages that can 

change interest rates, depending on business needs.

But why are rates rising right now?  The government has, for the 
past several years, kept rates low artificially to encourage investment in 
homes and building.  However, with rates so low, it is causing families 
and businesses to hoard cash, as credit doesn’t cost them as much.  
This is called a liquidity trap, where the actual money used to fund…
well…everything we do isn’t circulated through the economy.  The 
only way out of a liquidity trap is to raise rates.

Regardless, rates are still at record lows and with home values ris-
ing there has never been a better time to take advantage of the market.

The real estate market is doing wonderfully in all price ranges.  In 
St. Louis County, the average home price has increased 7%, with 53% 
of the market buying $199,999 or less, 30% were $200,000 to $499,999 
and 17% were $500,000 and up.  Active listings are down 6%, so we 
need your listing.  Call a Realtor on The Rick and Tracy Ellis Team 
today to get your house listed and take advantage of our experience and 
marketing. If you’re looking to buy, let us represent you. 

Rick & Tracy’s 

Market Report
R
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Integrity Title Solutions is a 
fully licensed Commercial and 
residential title, escrow and 
disbursing provider.

•  11 locations, licensed in both  
Missouri and Kansas

• Onsite corporate counsel

•  Mobile Closings available at the 
location of your choice

Title and Escrow Closing Services • Construction Disbursing
Real Estate Information Resources • 1031 Exchange Services

www.IntegrityTitleSolutions.com  |  314-209-8100

ITS Ad Full Page.indd   1 4/17/14   4:16 PM

“The 2016 housing market is forecasted to be mainly a seller’s market, filled with increasing home prices, 
relatively low inventory and fierce competition between buyers,” says Jonathan Smoke, chief economist 
for realtor.com. “Buyers looking to close this year need to keep an open mind and be prepared to move 
quickly when they find a home that meets their needs. For sellers, it’s about understanding the ins and 

outs of their local market so they can optimize the price of their home and close quickly.”

Closing quickly while navigating new and more stringent legal/legislative guidelines also requires the assistance 
of a professional, state-of-the-art team, which Integrity is proud to be a part of with the Ellis Team.



OUR LISTINGS:

 ✦ Aerial, HDR, and night 
photography along with video.

 ✦ 3-D imagery and videography.

 ✦ Listings showcased on:  
www.tracyellis.com.

OUR MAGAZINE:

 ✦ Publisher and creator of 
Tracy Ellis: A Guide To Luxury 
Real Estate.

 ✦ You’ll find the magazine in 
over 100 businesses in St. 
Louis & St. Charles County.

 ✦ The Rick & Tracy Ellis Team 
will write a story about your 
luxury property, not just a 
paragraph in the MLS.

 ✦ Your home could be featured 
on the cover, but will definitely 
be featured in the magazine.

STRATEGIC MARKETING:

 ✦ All of our listings are promoted 
on both of our weekly radio 
shows on 3 different stations.

 ✦ The Rick and Tracy Ellis show 
airs every Saturday at 4 pm 
and Sunday at 10 am on FM 
NEWS TALK 97.1, 98.7 FM & 
1490 am.

 ✦ Sandy Miller from FOX 2 
News will join us every 
Saturday at 4 pm 

 ✦ We have several websites 
to generate traffic, including 
our own pages on FM NEWS 
TALK 97.1 & 105.7 The POINT.

 ✦ Plan social/charitable events 
to target the right audience.

 ✦ Advertising in Ladue News

 ✦ Monthly advertising in the 
HOMES Magazine with front 
page mention

 ✦ Social media posts and 
targeted social ads.

 ✦ Morning LIVES/Commercials 
with RIZZ on The Rizzuto 
Show on 105.7 The POINT as 
well as with Denys Schaffer on 
The Jamie Allman Show on 
FM NEWS TALK 97.1

 ✦ Afternoon LIVES/
Commercials with Marc Cox 
from The Marc Cox Show on 
FM NEWS TALK 97.1

 ✦ The Rick and Tracy Ellis Team 
have had properties featured 
on Show Me St. Louis and 
FOX 2 News in the morning 6 
times in the past year

PARTNERS/NETWORKING:

 ✦ Preferred partners with St. 
Louis Post Dispatch with 
monthly stories in the real 
estate section

 ✦ Preferred partners with 
STLtoday.com/homes with 
banner on their home page 
and our listings are Featured 
Properties

 ✦ Networking is very important, 
and we’re always learning 
and improving. We work 
with top real estate agents 
all over the United States. 
They’re also guests on our 
show and in our magazine. 

 ✦ We have great partners at 
the Lake of The Ozarks. We 
can market your properties 
locally on our show and in 
the magazine if you have a 
property you need SOLD at 
the Lake of the Ozarks.

 ✦ The Ellis’ are on the board 
and committees of several 
local charities and may use 
your luxury property to host 
a charity event, bringing 
attention to your property.

Call the Rick & Tracy Ellis Team at 636-699-2197 or 636-299-3702 to get  
your property moving at a reduced commission! 

Looking to buy? Let us help you find the perfect home! 


